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rowing up, I was always entrepreneurial. 
I wanted to live a good life, and business 

was the quickest way I knew how to 
achieve this. I started by selling avocados in 
form three, and by the time I finished high 
school, I had moved on to farming tomatoes. 
I even tried a hand in the entertainment 

Startups and the Road to 
Industrialisation
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industry. I was the brainchild of Nganya 
Awards ( an award for PSVs and PSV 
personnel) before moving on to starting a 
microfinance and a Tech startup after that. 

I knew as I went into each business that 
they involved more weight on my shoulders, 
more risk and more impact on the various 

LETTER FROM THE EDITOR
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teams I was working with.
But the most crucial thing I came to 

understand was that you never really know 
what it takes until you step into the role. For 
all the businesses that failed or succeeded, 
I learnt critical lessons about running a 
startup.

The first lesson was that it is prudent that 
your team understands your vision. When 
trying to motivate a team to perform at the 
highest levels, it’s critically important that 
a shared understanding of what constitutes 
success is clearly communicated to every 
member. For example, questions like What 
does success look like? How long should it 
take? Should be communicated to the core 
management team.

Secondly, you have to take into account 
how technology is disrupting your industry 
and prepare for it. The interplay of 
technologies and business will enable new 
business models and fuel innovation in 
many industries.

Finally, you have to choose your partners 
and investors wisely and ensure that you 
consistently share the same vision and 
business ideals.

The bottom line is that startups are a 
booming industry in Africa. And before you 
launch one, you have to ask yourself why 
you are starting, what problem you are 
solving and which sector you are looking to 
impact.   

In this third issue, we are also calling out to 
investors to fund other industries like IT and 
Manufacturing. 

As a country, we are over-reliant on buying 
finished products and real estate.

We need more industries and innovation 
hubs. We also need to explore more 

channels for value addition of our raw 
materials.

A manufacturing plant the size of a 
standard Kenyan mall will employ more 
people and impact more lives.

 Instead of the bad trend of importing 
everything, including onions and toothpicks, 
let's focus on building cottage industries 
that are for Kenyans by Kenyans. This is the 
best way to develop our country.

For all upcoming startups, remember, a 
startup is like a plant; water it, nurture it and 
watch it grow.

startups are a 
booming industry 

in Africa. And 
before you launch 
one, you have to 
ask yourself why 
you are starting, 

what problem 
you are solving 

and which sector 
you are looking to 

impact.   
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You have just started your business and 
are not sure whether you fall in the 
startup category or not. Here are some 

answers for you.

1 What Is A Startup?
A startup is a rapidly growing business 
structure founded to develop a unique 

product or service that solves a problem 
for customers. It is usually financed by 
its founders, who attempt to get outside 
financing as the business grows. 

2 Characteristics of a startup that 
distinguishes them from other 
businesses.

a) They are disruptors
They change entrenched ways of thinking 

BUSINESS CORNER

and doing business. While most companies 
rely on an existing template of how a business 
should work, a startup aims to create an 
entirely new template.
b) All Startups have an exit strategy.  All 
startup founders' vision is to get money out 
of the venture and pay back investors.  This 
could be through liquidating the business, 
selling the company, going public, or through 
a merger or acquisition.
c) Startups are rooted in innovation. 
A new business is a startup if it innovates a 
new product or provides an existing product 
through different innovative channels (e.g. 
e-commerce)
d) Accelerated growth. Startups grow very 
fast as they try to build on ideas very quickly. 
They continuously improve products through 

World-changing Innovative business 
ideas coupled with a chance to gain an 

astronomical return on investment. 
These are some of the things that make 

you a startup.

StartupS
101
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feedback and usage data. They start with the 
basic skeleton of a product (minimal viable 
product (MVP)) that they test and revise until 
it's ready to go to market.
e) Their products target a largely 
untapped market. They are keen enough 
to know when there's a demand for a product 
or service not supplied by any company.

3What does the business structure 
look like?
Though most startups have 

unconventional business models, they still 
have to be registered businesses with an 
organisational structure, have employees 
on payrolls, and shares divided among 
shareholders.
Their business model is usually a work in 
progress. This opens them up to many new 
revenue streams.

4How old should a business be to be 
considered a startup? 
It needs to be in business for less than five 

years, and the business's turnover should be 
less than Ksh 500 million.

5How are startups funded?
In the early stages, startups raise funds 
through family, friends or savings. This 

is known as bootstrapping. Then they move 
on to angel investors, grants, crowdfunding, 
and lastly, venture capitalists and IPO (private 
companies going public through the sale of their 
stocks to the general public)

6 How do they grow
Most startups grow through Accelerator 
programs. This is when established 

organisations give the company business 
advice, offer mentorship and other resources.

5,000/= 1 month
12,500/= 3 months
23,000/= 6 months

46,000/= 1 year

The Gift Of Fitness

one time joining fee of 1000/=
Call 07 12 40 40 40 for more info

BUSINESS CORNER
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BUSINESS CORNER

From raising capital to building an 
effective team, CEOs and founders 
of startup businesses face many 

challenges. Robert Mwalugha has a 
few pointers for anyone starting on this 
journey.   
Don’t Be Afraid to Fail
We had two startups before Pick-up 
Mtaani. Our first was a game development 
company called ScreenArt studios, and 
our second was an eCommerce platform. 
Unfortunately, both were not successful, 
but that did not deter us from trying out a 
third time.
If You Can't Innovate a Product, 
Innovate the Way the Product Is 
Delivered
 The concept of picking up and dropping 
off products is not new. But most of the 
companies that do it have a closed-off 
system where you have to be using their 
platform to access this service. For Pick-
up Mtaani, it doesn't matter where you 
operate from; whether it is Instagram, 
WhatsApp, or Facebook, you can still use 
us to make deliveries.  

Robert Mwalugha, CEO of Pick-Up Mtaani, 
speaks to ANDANJE WOBANDA about his 
business lessons in the three years he has 
been operating a startup.

Use Feedback to Identify Gaps in the 
Market
Before we were Pick-up Mtaani, we were 
just regular riders delivering packages for 
small businesses within Nairobi. We used 
to get a lot of feedback because we were 
directly interacting with the customers. 
There were some pain points that we 
could witness firsthand, and the major 
one was the cost of deliveries. So we came 
in to bridge a gap and offer services at the 
most affordable rate in the market.

Lessons I 
Have Learnt 
as CEO of a 
Startup
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Learn to Adapt Quickly 
In 2019, we faced stagnation in the home 
delivery model. We were not adding 
more vendors, and the package delivery 
number wasn't going up. So we decided to 
develop the concept where people could 
collect in their neighbourhood from an 
agency close to them. This worked like a 
charm and propelled our name to new 
clients. We are still offering home delivery, 
but we're just trying to figure out new 
ways to be the most affordable logistics 
services in the country.
Learn to Manage Expectations
We work with a lot of stakeholders from 
employees, customers, agents and 
riders. Managing the expectations of 
each shareholder is always a challenge. It 
doesn't help that I am a perfectionist and 
result, oriented individual. We are working 
on streamlining our processes to make 
everyone happy.
Maintain Consistent Customer Service
Because we are just starting, we can't 
afford to hire experienced customer 
service. We are working towards training 
the team. So far, we have been learning on 
the job. We have gone back to the drawing 
board to try and improve on things we've 
learned during the first year.  
Know When to Get Investors
When it comes to investment, it depends 
on where you are as a company. If you are 
starting, you should use your funds. For 
us, we are prioritising organic growth and 
improving our services internally before 
we get an investor. An investor will come 
in when we want to scale the business. 

Find a Mentor Who Will Help You Grow 
Your Business
Having mentors and connecting with 
people going through similar experiences 
is essential. They help you see the gaps 
in your organisation and open your eyes 
to things you were blind to. Our mentor is 
Ken Njoroge, the co-founder of Cellulant. 
In our first meeting, he came to our 
office and spent three hours going over 
the company. He made us realise that 
we need to build more robust company 
processes before seeking investors.
Hire the Right Team
Your team should possess soft skills like 
communication, creative thinking as 
well as problem-solving skills. Because 
we are a small team and the work is a 
lot, any employee can work in different 
departments. Though we hire based on 
need, we try to leave specialisation to 
when we learn each member's strengths. 
Also, don't be afraid to terminate 
employees who are not working out.
Leverage on Social Media
Anyone who doesn't use social media 
right now is missing out on positioning 
their business for further growth. We have 
grown from 1600 followers to more than 
11 thousand. The thing about social media 
is that it allows you to craft your voice. The 
moment you are authentic and people 
can relate to your brand; your business 
grows faster. It is a tool you cannot ignore 
as a startup. It also allows you to reach 
a wider market with limited marketing 
resources. You just have to target and 
boost your post, and anyone in the 
country can see it. 

BUSINESS CORNER
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MONDAY 28th June, 2021
Tender bid submissions - 1
Prequalification submissions - 2

Tender bid submissions - 11

Tender bid submissions- 5
Prequalification submissions - 2

Tender bid submissions - 2
Prequalification submissions - 1

Tender bid submissions - 1

TUESDAY 29th June, 2021

WEDNESDAY 30th June, 2021

THURSDAY 1st July, 2021

FRIDAY 2nd July, 2021

WEEKLY PROCUREMENT SUMMARY

Weekly Procurement 
Summary
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MONDAY, 28TH JUNE 2021  
TENDER SUBMISSIONS

KENYA ELECTRICITY GENERATING COMPANY LIMITED

WEEKLY PROCUREMENT SUMMARY

TENDER NO. DESCRIPTION DEADLINE

KGN-GDD-135-2021 Tender for supply of telehandler 
and man lifting equipment for 
geothermal development division

10:00 PM

KGN-GDD-142-2021 Tender for supply, installation, test-
ing and commissioning of batteries 
and 3 phase soft-starters

10:00PM

KGN-GDD-143-2021 Tender for supply of sampling bottles 
and gas sampling flasks for geother-
mal geochemistry section

10:00PM

KGN-GDD-144-2021 Tender for supply of lube oil system 
spares for olkaria ii power station

2:00PM

KGN-GDD-145-2021 Tender supply for tools for olkaria 
1au 140 mw geothermal power plant

2:00PM

KGN-HYD-035-2021 Tender supply for construction of 
boundary murram road between 
kiamburu and gitaru power stations.

2:00PM

DESCRIPTION PROCURING ENTITY CATEGORIES DEADLINE

Kenya plant health inspectorate 
service 

Kenya plant health in-
spectorate service

21 9:00AM

Ugenya technical and vocational 
college prequalification for 
suppliers for goods, services and 
works for 2021/2022 2021/2022

Ugenya technical and 
vocational college

24 10:00AM

PREQUALIFICATION SUBMISSIONS
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TUESDAY, 29TH JUNE 2021  

KENYA MEDICAL RESEARCH INSTITUTE

COUNTY GOVERNMENT OF TANA RIVER

COUNTY GOVERNMENT OF TAITA TAVETA

TENDER NO. DESCRIPTION DEADLINE

EPRA/SCM/4/3/20-21/151 Study on the regulatory impact of 
energy (electricity tariff)regulations 
in kenya ,energy regulatory 
,regulations and review of the tariff 
review policy,2005

11:30AM

TENDER NO. DESCRIPTION DEADLINE

TRCG/OT/TTI/29/2020-2021 Supply ,instalation and 
commissioning of cctv surveillance 
system and other associated works 
at bangale and hurara weighbridge

10:30AM

TENDER NO. DESCRIPTION DEADLINE

HM/OT/KUSP/02/2020-2021 Proposed construction works for 
storm water drains (phase ii) in hola 
municipality

10:00AM

TENDER NO. DESCRIPTION DEADLINE

KEMRI/HQ/RFP/028/2020-2021 Consultancy for the construction of 
the kemrub production facility

10:00AM

KEMRI/HQ/029/2020-2021 Tender for installation of an 
access control system at the kemri 
headquarters

10:00AM

KEMRI/HQ/RFP/030/2020-2021 Appointment of a technical 
consultant to lead in the upgrade of 
the crdr tb culture laboratory to bsl 
- 3

10:00AM

KEMRI/HQ/031/2020-2021 Installation of a genset with all its 
switch gear for kemri-cghr

10:00AM

TENDER SUBMISSIONS

ENERGY AND PETROLEUM REGULATORY AUTHORITY

WEEKLY PROCUREMENT SUMMARY
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MERU COUNTY MICROFINANCE CORPORATION

ISLAMIC RELIEF KENYA

AMREF HEALTH AFRICA

KENYA FOREST SERVICE

TENDER NO. DESCRIPTION DEADLINE

LOT 1. Medical insurance cover 10:00 AM

LOT 2. General insurance cover 10:00 AM

LOT 3. Group life cover 10:00 AM

LOT 4. Group credit life insurance cover 10:00 AM

LOT 5. Wiba-gpa cover 10:00 AM

WEEKLY PROCUREMENT SUMMARY

TENDER NO. DESCRIPTION DEADLINE

IRK/QBI/CO/001/07/2021 Supply and delivery of live goats and 
sheeps for qurbani 2021 in mandera 
county ,nairobi county, wajir county 
and moyale sub-county

2:00PM

IRK/GALLAGOATS /
MYL/002/06/2021

Supply of galla she goats-dabel 
location in moyale sub county

2:00PM

TENDER NO. DESCRIPTION DEADLINE

AMREF/15/06/2021/007 Consultancy to create a central 
register for fixed assets procured 
from global fund grants managed by 
the national treasury

12:00PM

AMREF/15/06/2021/008 Consultancy for business process 
review (bpr) for amref health africa 
on behalf of the national treasury

2:00PM

TENDER NO. DESCRIPTION DEADLINE

KFS/DISP/01/2021-2022 E-registration of forest industry 
investors(timber,plywood, pulp 
wood, treated transmission poles 
and fuel wood) for 2021/2022-2022-
2023 financial years

12:00PM
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WEEKLY PROCUREMENT SUMMARY

TENDER NO. DESCRIPTION DEADLINE

MKN/CC/01/2021-2023 Supply and delivery of dry foodstuff 
and other consumable goods

10:00AM

MKN/CC/02/2021-2023 Supply and delivery of fruits and 
vegetables

10:00AM

MKN/CC/03/2021-2023 Supply and delivery of meat and its 
releted products

10:00AM

MKN/CC/04/2021-2023 Supply and delivery of hardware and 
building materials

10:00AM

MKN/CC/05/2021-2023 Supply and delivery of detergents 
,sanitary items and cleaning material

10:00AM

MKN/CC/06/2021-2023 Supply and delivery of plastic water 
tanks

10:00AM

MKN/CC/07/2021-2023 Supply and delivery of stationery 10:00AM

MKN/CC/08/2021-2023 Supply and delivery of non- 
pharmaceuticals ,lab reagents and 
medical drugs

10:00AM

MKN/CC/09/2021-2023 Sale of boarded vehicle,cycles and 
other stores

10:00AM

MKN/CC/10/2021-2023 Supply and delivery of oil,fuel and 
lubricants and industrial gases

10:00AM

MKN/CC/11/2021-2023 Supply and delivery of wood fuel, 
charcoal and water

10:00AM

MKN/CC/12/2021-2023 Supply and delivery of veterinary 
drugs and lab related products

10:00AM

MKN/CC/13/2021-2023 Hire of private security guards 10:00AM

COUNTY GOVERNMENT OF MAKUENI

CENTRAL RIFT VALLEY WATER WORKS DEVELOPMENT AGENCY

TENDER NO. DESCRIPTION DEADLINE

CRVWWDA/
KTSWSSP/G/03/2020-2021

Supply and delivery of equipment 
for non-revenue water management 
for central rift valley and lake victoria 
north water works development 
agencies

12:00PM
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MACHAKOS TEACHER'S COLLEGE

WEEKLY PROCUREMENT SUMMARY

TENDER NO. DESCRIPTION DEADLINE

MATECO 1/2021/2022 Provision of milling services 10:00 AM

MATECO 2/2021/2022 Provision of insurance for 
students(group cover)

10:00 AM

MATECO 3/2021/2022 Provision of insurance cover for 
students on attachment

10:00 AM

MATECO 4/2021/2022  Provision of group personal 
insurance and wiba insurance cover

10:00 AM

MATECO 5/2021/2022 Supply and delivery and 
maintenance of fire extinguishers

10:00 AM

MATECO 6/2021/2022 Provision of motor vehicle insurance 10:00 AM

MATECO 7/2021/2022 Repair and servicing of motor 
vehicles

10:00 AM

MATECO 8/2021/2022 Supply and delivery of fresh fruits 10:00 AM

MATECO 9/2021/2022 Supply and delivery of fresh 
vegetables

10:00 AM

MATECO 10/2021/2022 Supply & delivery of 
foodstuff,beverages &snacks

10:00 AM

MATECO 11/2021/2022 Supply and delivery of fresh milk 10:00 AM

MATECO 12/2021/2022 Supply and delivery of fresh bread 10:00 AM

MATECO 13/2021/2022 Supply&delivery of meat with bones 10:00 AM

MATECO 14/2021/2022 Supply&delivery of rice 10:00 AM

MATECO 15/2021/2022 Supply & delivery of dry beans 10:00 AM

MATECO 16/2021/2022 Supply& delivery of maize flour 10:00 AM

MATECO 17/2021/2022 Supply & delivery of human drugs 10:00 AM
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WEEKLY PROCUREMENT SUMMARY

TENDER NO. Provision of sanitry services DEADLINE

MATECO 
18/2021/2022 

Supply & services of disinfectants , detergents 
&heavy duty cleaning materials

10:00 AM

MATECO 
19/2021/2022

Supply & delivery of stationery/general learning 
materials

10:00 AM

MATECO 
20/2021/2022

Supply & delivery of computers ,printers , computer 
softwear & accesories

10:00 AM

MATECO 
21/2021/2022

Supply & delivery of electrical material & repair 
services

10:00 AM

MATECO 
22/2021/2022

Supply & delivery of building and hardware 
materials

10:00 AM

MATECO 
23/2021/2022

Supply & delivery of plumbing material 10:00 AM

MATECO 
24/2021/2022

Supply & delivery of staff &sport uniforms 10:00 AM

MATECO 
25/2021/2022

Provision &delivery of college vehicle insurance 10:00 AM

MATECO 
26/2021/2022

Supply of motor vehicle fuel,lubricants &servicing 10:00 AM

MATECO 
27/2021/2022

Supply&delivery of vehicle tyres 10:00 AM

MATECO 
28/2021/2022

Supply & delivery of newspaper and airtime 10:00 AM

MATECO 
29/2021/2022

Supply & delivery of newspaper and airtime 10:00 AM

MATECO 
30/2021/2022

Provision of security services 10:00 AM

MATECO 
31/2021/2022

Supply & delivery of fire extinguisher & servicing 10:00 AM

MATECO 
32/2021/2022

Supply &delivery of dry maize 10:00 AM
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TENDER SUBMISSIONS
WEDNESDAY, 30TH JUNE 2021  

TENDER NO. DESCRIPTION DEADLINE

CGTN/FIN/T001/2020-2021 Agro -chemical and food company 
limited invitation to tender

11:00 AM

TENDER NO. DESCRIPTION DEADLINE

RFT/ICDC/205/20 Provision of consultancy services for 
data integrity and verification audit

10:00 AM

TENDER NO. DESCRIPTION DEADLINE

883192-2021/2022 Proposed improvement of engineer 
town

1:00 AM

TENDER NO. DESCRIPTION DEADLINE

TCG/MOH/209/2020-2021 Supply and delivery of reproductive 
health equipments

10:00 AM

TCG/MOH/210/2020-2021 Supply and delivery laboratory 
equipments for anc profile tests

10:00AM

TENDER NO. DESCRIPTION DEADLINE

CA/PROC/OT/51/2020-2021 Re-tender for maintenance of microsoft 
exchange and email authentication system

10:30 AM

CA/PROC/OT/52/2020-2021 Re-tender for maintenance of high 
availability class storage

10:30AM

CA/PROC/OT/53/2020-2021 Tender for provision of air travel agency 
services

10:30AM

CA/PROC/OT/54/2020-2021 Tender for supply ,delivery,configuration, 
testing, commissioning ,implementation 
and support of a root certificate 
authority (rca)for the national public key 
infrastructure

10:30AM

COUNTY GOVERNMENT OF TRANS NZOIA

COUNTY GOVERNMENT OF TURKANA

INDUSTRIAL & COMMERCIAL DEVELOPMENT CORPORATION

COUNTY GOVERNMENT OF NYANDARUA

COMMUNICATIONS AUTHORITY OF KENYA
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THURSDAY, 1ST JULY 2021  

DESCRIPTION PROCURING ENTITY CATEGORIES DEADLINE

Kenya national trading 
corporation ltd. registration and 
preqyualification of suppliers 
of goods, service providers and 
consultants for the financial years 
2021-2024

Kenya national trading 
corporation ltd

55 10:30AM

Pre-qualification and tender 
notice for shanzu teachers training 
college 

Shanzu teacher training 
college

52 11:00AM

PREQUALIFICATION SUBMISSIONS

TENDER SUBMISSIONS

TENDER SUBMISSIONS

TENDER NO. DESCRIPTION DEADLINE

MSGSS/001/21 Construction 3 (three)classrooms . 2:00 PM

TENDER NO. DESCRIPTION DEADLINE

UNES/DIRM/020/2020-2021 Supply, installation and 
commissioning of digital flat panel 
fluoroscopy cum radiography system

10:00 AM

UNES/EYECENTER/021/2020-2021 Supply, installation and 
commissioning of an optical 
biometer and a visual field analizer 
machines

10:00AM

MOI SIONGIROI GIRLS SECONDARY SCHOOL

UNIVERSITY OF NAIROBI ENTERPRISES AND SERVICES LIMITED

FRIDAY 2ND JUNE 2021  



BUSINESS TIPS

The art of entrepreneurship is knowing 
how to take an idea and turn it into an 
innovative money-making venture.

Of course, this takes hard work, dedication, 
money, some sleepless nights, and even 

some failure before you succeed.
What you need to know before 
starting funding

The startup costs varies from industry 
to industry. It is up to you to determine 
how much funding you will need for your 
business.

The majority of the funding will come from 
your own pocket. You will need to determine 
how much more you need to raise from 
outside sources. 
How Are Startups Funded?
Startups generally raise money via several 
rounds of funding:
                           Round 1: Bootstrapping

You use your savings to invest in the 
business or turn to friends and family or 
crowdfunding. This money will be used to 
research and develop an initial product.
                                Round 2: Seed funding 

You get investment from Angel investors: 
high-net-worth individuals who invest in 
early-stage companies in exchange for an 
equity ownership interest. This funding is 
channelled toward product development, 
marketing, or just to expand your team to 
keep up the momentum. 
                                      Round 3:  Series A, B, 
C and D funding rounds 

These are led by venture capital firms. 
They invest tens to hundreds of millions of 
dollars into companies. Venture capitalist 
firms provide capital and strategic 
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Every startup needs adequate capital to get 
off the ground. Here are some top funding 
sources ePreneur has rounded up for you.

 Funding Your Startup



BUSINESS TIPS

you can leverage your company to attract 
top talent in the job market.  It is a stage 
where you should no longer refer to yourself 
as a startup.

Though you have options for funding, you 
have to weigh them all cautiously to avoid 
paying massive interest rates.

Bootstrapping01

02

03

04

05

Seed funding

Funding rounds 

Mezzanine Financing 
& Bridge Loans

Public listed 
company

assistance, introductions to potential 
customers, partners, and employees. 
They help you scale the business to new 
business channels, customer segments or 
increase marketing efforts for additional 
customer acquisition. They come in at 
the stage where your startup is either 
profitable or could benefit from offsetting 
the negative cash flow while the business 
continues to grow. Multiple funding 
rounds may happen at this stage, and an 
investor may offer to join the company to 
provide additional expertise.
                       Round 4: Mezzanine 
Financing & Bridge Loans

At this stage, you have a commercially 
available product. You should also be 
having regular revenue even if your 
business is not profitable yet. The funds 
gotten in this round will be used to expand 
into new markets, mergers, acquisitions, 
or preparing for an IPO. It is expected you 
have a clear roadmap toward profits. 
                             Round 5: Becoming a 
public listed company. 

This is the point where you get listed on 
the stock exchange, and the general public 
can invest in your company by buying 
stock. The founders and early backers 
can sell their stakes to realize a significant 
return on investment. 
For those not willing to sell, this stage is an 
option to expand further.  Especially since 
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BUSINESS TIPS

We have all been there. A friend 
reaches out to you. Tells you to join 
a company and earn commission 

from selling products and recruiting new 
members. Promises you abundant riches 
if you join. But, if you were to look hard 
enough at the company, you realise only the 
top dog is earning big money.
This type of business is known as Multi-Level 
Marketing (MLM.) A controversial business 
model, usually mistaken for a pyramid 

scheme, that pays members through a 
pyramid-shaped commissions system.
This is after you sell goods or recruit new 
distributors.   

MLMs vs Pyramid schemes
 ɂ The major difference is that the primary 

goal of a multilevel marketing company 
is to sell actual products or services to 
its customers, while a pyramid scheme 
does not supply any tangible products or 
investments.

 ɂ Any business that places a greater focus 
on recruitment rather than sales of products 

Why you will never get rich through
Multi Level Marketing.

The Shady Side of 
Multi Level Marketing

   Preneur Vol.3  20



   Preneur Vol.3  21

BUSINESS TIPS

is likely a pyramid scheme.
 ɂ MLMs are classified as legit businesses, 

while all pyramid schemes are scams. 
 ɂ In Multilevel marketing, you can make 

small amounts of money, while you will be 
conned of your investment and membership 
fee in pyramid schemes. 

Why you should stay away from 
MLMs 
They come with promises of quick riches.
A good number of MLMs promise members 
a good life in no time. The recruitment 
presentations are full of photos of members 
wearing exquisite clothes and driving big 
cars, promising that you will be like them 
within a few months of joining. It never 
happens

They Sell Extremely Marked Up 
Products
Because it costs a lot to recruit members, 

the products you will need to sell might be 
costly. Some MLMs don’t even have products 
to market.

There’s No Room To Doubt The 
Product
Another thing to watch out for is the lack of 
room for genuine concerns. In many MLMs, 
if you have a question or express doubts, 
the leaders will quickly brush you off, or you 
might be accused of not believing enough or 
being patient enough. 

Only 25% of the members make 
money
 According to a study done by the Consumer 
Awareness Institute, there is a 1 in 3,922 
chance of making any profit in the MLM 
business model. Some MLMs may be 
profitable, but only a tiny percentage of 
people ever break even. These are only the 
people at the top.           

I AM EVA NYAWIRA 
An NCA EXPERT

For your NCA RENEWALS 
and REGISTRATIONS,

contact me on 
0769 939766



 ENTREPRENEUR TO WATCH

After graduating with a degree in 
Electrical Engineering from JKUAT, I 
decided to spend time with Jua Kali 

artisans in Nairobi. I had friends in the sector 
and was interested to see how they worked. 
I observed that they spent too much time 
building a particular item, and many of the 
products they make were inconsistent in 
style design and material. The same artisan 
will make the same table twice, but both will 

be pretty different. This difference is highly 
because of tooling and the inconsistency in 
the process. 

That is how Buni was born. It is a company 
that helps artisans standardise their 
products. The idea is to prove that Jua Kali 
artisans can make high quality, standardised 
and well-made products over and over again. 

We refine the artisans’ furniture pieces by 
making prototypes first and then making 
the furniture with set measurements and 
process. Essentially, this is distributive 
manufacturing, and it is the same process 
that would go on in a factory or an assembly 
line. 

One of the challenges we have faced is a 
lack of capital and business support to scale 
the project. We raised money for this start-
up through bootstrapping, but we are now 
in a position where we need to scale the 
project and get expert advice on running 
and improving the business. That is why 
we have chosen to apply for some business 
accelerator programs because it comes with 
funding plus business expertise. Another 
challenge we have faced is, we haven’t been 
able to take on large orders because of our 
small design team. Making prototypes takes 
time, and with a small group, you cannot do 
much. 

Eventually, the vision is to grow Buni to use 
this same mass-production model to make 
more advanced products like motorbikes 
and even cars. We believe Jua Kali Artisans 
can be integrated into the manufacturing 
value chain of these products. Just imagine 
an artisan contributing to making the next 
Ford Pickup - that would improve their life 
because they will have money in their pocket. 

Kenya is an excellent place to do business, 
and it has a solid customer base, but it’s been 
hard to get potential investors to trust in 
us and put some money down. Regardless, 
I will keep applying for funding and keep 
developing new products. 

The Jua Kali industry has been 
long underrated, but thanks to the 
brilliant mind of Philip Ndegwa, the 
founder and CEO of Buni, there is 
hope to come up with innovative 
standardised products.
 BY CRYSTAL MWANGI
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Setting Jua Kali 
Standards



ASK THE EXPERT

Andrew Gwadiva, Vice President of Growth 
at GreenTec Capital Partners, predicts the 
industries more likely to make millionaires in 
Africa in the next decade.

As the wave of innovation sweeps 
across Africa, we start to see a 
new generation of entrepreneurs 

creating new and unconventional business 
opportunities. They are building wealth by 
solving problems plaguing the continent 
and relying on new business models as they 
go—every single one of them dreaming that 
their startup could be the next big thing in 
the continent. 

Here are the industries to watch out for. 

1)  FinTech
Financial Technology 
is one of the newest 
and fastest emerging 
industries in Africa. 
Since the wild success of 
M-Pesa, the revolutionary mobile money 
solution that has transformed financial 
services in East Africa, several innovative 
fintech products and services have 
erupted across the continent. Companies 
seeking to make banking and other 
financial services more accessible, faster 
and cheaper are mushrooming every day 
on the continent, fighting to get into the 
multi-billion dollar industry.
In a continent where only one in five 
adults has a bank account, and most 

transactions are still done in cash, fintech 
companies are set to make a killing.  

2) Digital healthcare
Only a handful of 
countries in Sub-
Saharan Africa can 
provide primary 
healthcare to all their 
citizens. With less than one doctor per 
20,000 persons in countries like Ethiopia 
and Tanzania, the healthcare industry in 
Africa is in a perilous state.
But entrepreneurs across Africa are 
taking on these challenges by creating 
innovative digital healthcare solutions. 
From telemedicine to e-prescriptions and 
m-Health applications, different tech-
based companies are helping to free up 
congested health facilities. Big Pharma 
firms are looking to discover, support and 
partner with digital health startups in the 
continent. 

3)  Food processing
The biggest threat to food security in 
Africa is  post-harvest losses and waste. 
If Africa could process more of the food 
it produces, food waste will reduce, 
food supplies would be more stable and 
less seasonal, and food prices would 
be less prone to wild swings. There is a 
gap to be filled in these areas and both 
entrepreneurs and investors should 
pursue these agribusiness opportunities.  

Building African 
Millionaires
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TANATHI WATER WORKS 
DEVELOPMENT AGENCY

THE NAIROBI HOSPITAL

PREQUALIFICATION ADVERTISEMENT PREQUALIFICATION ADVERTISEMENT

Tanathi Water Works Development Agency 
invites registration of suppliers ,services 
providers and contractors for -financial year 
2021-2022 and 2022-2023
No. of categories: 41
Closing date: 6th July 2021, 12:00 PM
Visit the link: https://www.
bunisha.com/prequalifications/
show/1AFZO2PeUPcPqWcO

The nairobi hospital prequalification notice for 
contractors and subcontractors
No. of categories: 20
Closing date: 7th July 2021, 10:30 AM
Visit the link: https://www.bunisha.com/
prequalifications/show/25bjS9t6OGvCVMVf

PREQUALIFICATION NOTICES

Visit www.bunisha.com/prequalifications to compile these 
prequalifications in 15 minutes!
NB: All compilations are digital but submissions are manual.

KENYA NATIONAL 
TRADING CORPORATION 
LTD

PREQUALIFICATION ADVERTISEMENT

Kenya national trading corporation ltd. 
registration and preqyualification of 
suppliers of goods, service providers and 
consultants for the financial years 2021-2024
No. of categories: 55
Closing date: 30th June 2021, 10:30 AM
Visit the link: https://www.
bunisha.com/prequalifications/
show/92xNZmLppuTtQChz
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TENDERPRENEURTENDERPRENEUR

I am the managing director of OreJeans, 
a branding and marketing company that 
started in 2016 and was registered in 2021. 

Our business focuses on corporate as well 
as individual branding and marketing. We 
outsourced our services before I realised that 
it doesn't cost much to register a company. 
So we went ahead to register it.

My first unofficial tender was delivering 
ten fleece blankets to a friend. I did not have 
money set aside as capital when we started. 
I just asked for a downpayment that I used 
to cover the cost of production. I made Ksh 
5000 from that first deal.

Over time, because my partner was 
working in corporate marketing, he advised 
me to merge marketing and branding, and 
our business was born.

Flora Masheti is the head of OreJeans, a 
Custom Branding and marketing start-up 
looking to create waves in the business 
and supplies industry. She speaks to
CRYSTAL MWANGI about her first tender, 
her biggest tender and the things that set 
her business apart.

My First 
Hustle Was 
Supplying 
10 Maasai 
Shukas to a 
Friend
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Our first big tender is the IEBC Voter 
Education and Registration Week Tender. 
We were subcontracted by a sponsor for 
the event to do market penetration. Our 
job involves conducting civic education at 
the grassroots level through roadshows 
around  three main counties leading up to 
the General elections in 2022. This tender 
is fantastic for our CV, and it will give us 
incredible mileage.

Our business model is centred on 
subcontracting. We started with three 
employees, me, my partner and a tailor 
and outsourced services from different 
contractors and suppliers depending on the 
jobs we got. For the IEBC tender, we have 
contracted about 10 suppliers to get branded 
trucks to do the job because we don't have 
all the trucks. 

We choose our suppliers from a pool of 
people we have worked with before and can 
deliver. The beauty of having a well-rounded 
team that can deliver is that you don't have 
to be everywhere at once. For example, 
for the IEBC job, we had confidence in our 
team on the ground to handle situations 
and deliver the project as per the client’s 
expectation, and they did.

Relationship building is an essential part 
of our job. Building trust with people you 
know who can deliver or give the kind of 
quality you're looking for is very important. 
My banking and customer service work was 
crucial in teaching me people skills that I 
employ in the business. 

As for our working space, we work from 
our home office, but we go for shared office 
spaces when we need to do big meetings. 
This has worked out great so far.  

What sets us apart from people in 
the industry is that we have a speedy 
turnaround time. We are always on standby, 
ready to work, and if we think whatever the 

client wants is such an elephant for us to 
put on the table, we usually come up with 
something similar that can be achieved in 
the shortest time possible. That is our value 
add. 

My business motto is if you buy Kenya, 
you are building Kenya. We ensure that most 
of our branded stuff is sourced and made in 
Kenya.  

My advice to any business looking 
to apply for tenders is to not be afraid 
to compete with the big fish. With your 
experience, coupled with some research and 
a good team, you can achieve anything. 

Another thing I've learned about doing 
projects is just to always work within the 
contractor's budget. You will need to put 
passion before finances. Work with what 
they have, ask them what their budget is 
and make a proposal using that budget. This 
ensures things run smoothly. 

Finally, always have everything on paper, 
especially if you are partnering with other 
people or businesses. Have all your books in 
order, and file all your documents, especially 
Local Purchase Orders (LPOs), as concrete 
evidence of work done. Word of mouth is not 
good enough proof that you can deliver. 

TENDERPRENEUR



TENDER NOTICES

KENYA POWER 
PENSION FUND

KENYA DAIRY BOARD
KENYA ELECTRICITY GENERATING 
COMPANY LIMITED

INVITATION TO TENDER

INVITATION TO TENDER INVITATION TO TENDER

Kenya Power Pension Fund invites  
The  detailed  tender  documents  can  be  
viewed and  downloaded  from  Bunisha’s  
website  www.bunisha.com at no fee 
through the following link
https://www.bunisha.com/notice/show/
EkYgrCGjzC7x7TOk
No. of tenders: 3
Closing date: 12th July 2021, 2:30 PM 
Enquiries  can  be  made  via  email  address  
tenders@bunisha.com

Kenya Electricity Generating Company 
invites sealed  bids  from bidders  who  
can  demonstrate  technical  and financial 
capability to supply goods, works and 
services.
The  detailed  tender  documents  can  be  
viewed and  downloaded  from  Bunisha’s  
website  www.bunisha.com at no fee 
through the following link
https://www.bunisha.com/notice/show/
NguUSmQHMt9T4Lfa
No. of tenders: 3
Closing date: 28th June 2021, 10:00 AM 
Enquiries  can  be  made  via  email  address  
tenders@bunisha.com

Kenya Dairy Board eligible and competent 
firms to submit tenders for provision of 
security services. 
The  detailed  tender  documents  can  be  
viewed and  downloaded  from  Bunisha’s  
website  www.bunisha.com at no fee 
through the following link
https://www.bunisha.com/listings/
tenders/kdb-s-210-2021
No. of tenders:1
Closing date: 7th July 2021, 10:30 AM
Enquiries  can  be  made  via  email  address  
tenders@bunisha.com

KENYA PIPELINE COMPANY LTD

INVITATION TO TENDER

Kenya Pipeline Company Limited invites  
application from interested and eligible 
service providers.
The  detailed  tender  documents  can  be  
viewed and  downloaded  from  Bunisha’s  
website  www.bunisha.com at no fee through 
the following link
https://www.bunisha.com/listings/
tenders/kpc-pu-ot-278-st-nbi-20-21
No. of tenders: 11
Closing date: 7th July 2021, 10:00 AM
Enquiries  can  be  made  via  email  address  
tenders@bunisha.com
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RURAL ELECTRIFICATION 
& RENEWABLE ENERGY 
CORPORATION

 KENYA POWER

KENYA MEDICAL RESEARCH 
INSTITUTE

KENYA WILD LIFE SERVICE

INVITATION TO TENDER

INVITATION TO TENDER

INVITATION TO TENDER

INVITATION TO TENDER

Rural electrification and renewable energy 
corporation invitation to supply, installation 
,testing & commissioning of solar 
streetlights in kiambu county .The  detailed  
tender  documents  can  be  viewed and  
downloaded  from  Bunisha’s  website  
www.bunisha.com at no fee through the 
following link
https://www.bunisha.com/notice/show/
XPRbUGNpEkjK4APf
No. of tenders: 1
Closing date: 7th July 2021, 10:00AM 
Enquiries  can  be  made  via  email  address  
tenders@bunisha.com

Kenya wildlife service Kenya revenue 
authority invites bids from eligible 
candidates for goods, works and services.
The  detailed  tender  documents  can  be  
viewed and  downloaded  from  Bunisha’s  
website  www.bunisha.com at no fee 
through the following link
https://www.bunisha.com/notice/
show/6E7vpjmrOFLzWMYa
No. of tenders: 1
Closing date: 30th June 2021, 12:00 PM 
Enquiries  can  be  made  via  email  address  
tenders@bunisha.com

Kenya Medical Research Institute
Invites interested eligible and qualified 
tenderers with relevant experiencein 
similar undertakings to submit their bids. 
The  detailed  tender  documents  can  be  
viewed and  downloaded  from  Bunisha’s  
website  www.bunisha.com at no fee 
through the following link
https://www.bunisha.com/listings/
tenders/kemri-hq-rfp-028-2020-2021
No. of tenders: 4
Closing date: 29th June 2021, 10:00 AM 
Enquiries  can  be  made  via  email  address  
tenders@bunisha.com

Kenya Power invites  sealed  bids  from 
bidders  who  can  demonstrate  technical  
and financial capability to supply goods, 
works and services.
The  detailed  tender  documents  can  be  
viewed and  downloaded  from  Bunisha’s  
website  www.bunisha.com at no fee 
through the following link
https://www.bunisha.com/notice/show/
RqqaNE5c0KxqdSUk
No. of tenders: 4
Closing date: 6th July 2021, 10:00 AM 
Enquiries  can  be  made  via  email  address  
tenders@bunisha.com

TENDER NOTICES
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UNIVERSITY OF NAIROBI 
ENTERPRISES AND 
SERVICES LIMITED

INDUSTRIAL & COMMERCIAL 
DEVELOPMENTCORPORATION

ENERGY AND PETROLEUM 
REGULATORY AUTHORITY

MINISTRY OF ENVIRONMENT 
AND FORESTRY

INVITATION TO TENDER

INVITATION TO TENDER

INVITATION TO TENDER

INVITATION TO TENDER

University Of Nairobi Enterprises and Services 
Limited invites applications for supply, 
installation and commissioning of digital flat 
panel fluoroscopy cum radiography system 
and optical biometer and a visual field 
analizer machines.
The  detailed  tender  documents  can  be  
viewed and  downloaded  from  Bunisha’s  
website  www.bunisha.com at no fee through 
the following link
https://www.bunisha.com/notice/show/
DuoXlVlWooLinah7
No. of tenders: 4
Closing date: 30th June 2021, 10:30 AM
Enquiries  can  be  made  via  email  address  
tenders@bunisha.com

Ministry of environment and forestry kenya 
meteorological department
The  detailed  tender  documents  can  be  
viewed and  downloaded  from  Bunisha’s  
website  www.bunisha.com at no fee through 
the following link
https://www.bunisha.com/notice/show/
BR56DfegW2Y5YYAe
No. of tenders: 4
Closing date: 6th July 2021, 10:00 AM
Enquiries  can  be  made  via  email  address  
tenders@bunisha.com

Energy And Petroleum Regulatory 
Authorityinvites application for tenders for
The  detailed  tender  documents  can  be  
viewed and  downloaded  from  Bunisha’s  
website  www.bunisha.com at no fee through 
the following link
https://www.bunisha.com/notice/show/
FD7EjXEw4xinhwHC
No. of tenders: 1
Closing date: 29th June 2021, 11:00 AM
Enquiries  can  be  made  via  email  address  
tenders@bunisha.com

Industrial & Commercial  Development 
Corporation invites  tender applications for 
provision of consultancy services for data 
integrity and verification audit
The  detailed  tender  documents  can  be  
viewed and  downloaded  from  Bunisha’s  
website  www.bunisha.com at no fee 
through the following link
https://www.bunisha.com/notice/show/
EtAc56BmBA785Hz5
No. of tenders: 1
Closing date: 30th June 2021, 10:00 AM
Enquiries  can  be  made  via  email  
address  tenders@bunisha.com

TENDER NOTICES
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Every business planning to sell its 
products or services needs to have 
a proper email list. This list contains 

people who have expressed an interest 
in what you are offering. People you can 
promote products to. 

If you are a startup looking to shake things 
up and have a competitive advantage in your 
industry, it is time to concentrate your efforts 
on email marketing.

Here are tips to help you build your email 
list
Optimise your web pages for email signups
One of the critical ways startups lose out on 
valuable signups is through websites that are 
not optimised for email list conversions. Look 
at your most trafficked web pages and make 
sure you have a signup for visitors to join 
your email list. Your homepage and "About 
Us" page are perfect candidates for a well-
placed signup box.
Avoid buying email lists
The actions you don't take are sometimes 
just as necessary as the ones you do. For 
example, some growing businesses will 
attempt to purchase an email list, but this 
is one of the worst things you can do for 
your business. You want people on your list 
to freely choose to hear from you, which is 
impossible if it's full of people who have no 
idea who you are. As a result, even the most 
well-crafted emails will not persuade them to 
make a purchase.

Have more landing pages
According to research done by HubSpot, a 
growth marketing platform, most companies 
see a 55% increase in leads when the 
number of landing pages increases from 10-
15. 

People who visit your site require 
something unique, so the more landing 
pages you can create to address each 
person's specific concerns, the more signups 
you'll gain.

It's similar to a restaurant menu. The more 
options you have for catering to specific 
demographics, the more customers you'll 
attract. Someone may be looking for the best 
nyama choma, while another may be looking 
for good shawarmas.
Pitch your email list on your social media 
accounts
You might not have a long list of email 
subscribers, but that doesn't mean you 
don't have a network. If you have a following 
on Twitter, a fan base on Facebook, or 
businesses you communicate with via email, 
why not use those firm and loyal connections 
to build an email list?

Building an Effective 
Mailing List

BUSINESS TIPS

Email lists are perfect for maximising 
engagement and brand awareness f
or any business. Here is how you build one. 
By GIDEON GITUMA



CENTRAL RIFT VALLEY WATER 
WORKS DEVELOPMENT AGENCY

KENYA INDUSTRIAL 
PROPERTY INSTITUTE

KENYA NATIONAL 
BUREAU OF STATISTICS

SPORTS KENYA

INVITATION TO TENDER

INVITATION TO TENDER

INVITATION TO TENDER

INVITATION TO TENDER

Central Rift Valley Water Works Development 
Agency invites  applications from eligible 
interested suppliers for supply and delivery 
of laboratory equipment for central rift 
valley and lake victoria north water works 
development agencies
The  detailed  tender  documents  can  be  
viewed and  downloaded  from  Bunisha’s  
website  www.bunisha.com at no fee through 
the folloing link 
https://www.bunisha.com/notice/show/
Gql7zsfsD5f7xMGy
No. of tenders: 1
Closing date:  30th June 2021, 12:00PM 
Enquiries  can  be  made  via  email  address  
tenders@bunisha.com

Sports Kenya invites sealed tenders from 
eligible bidders forsupply and installation of 
stadium seats and expression of interest to 
develop and supply floodlight system at the 
Nyayo National Stadium.
The  detailed  tender  documents  can  be  
viewed and  downloaded  from  Bunisha’s  
website  www.bunisha.com at no fee through 
the following link
https://www.bunisha.com/notice/
show/39AxZYz0Zy63dLVl
No. of tenders: 2
Closing date: 7th July 2021, 11:00AM and 
13th July 2021, 11:00AM
Enquiries  can  be  made  via  email  address  
tenders@bunisha.com

Kenya National Bureau Of Statistics invites 
applications from eligible interested 
suppliers for provision of group life insurance 
cover to knbs staff and provision of medical 
insurance cover to knbs staff
The  detailed  tender  documents  can  be  
viewed and  downloaded  from  Bunisha’s  
website  www.bunisha.com at no fee through 
the following link
https://www.bunisha.com/notice/
show/39AxZYz0Zy63dLVl
No. of tenders: 2
Closing date: 6th July 2021, 10:00 AM
Enquiries  can  be  made  via  email  address  
tenders@bunisha.com

Kenya Industrial Property Institute invites  
applications from eligible interested 
suppliers and service providers for proposed 
temporary office structure and provision of 
staff medical cover.
The  detailed  tender  documents  can  be  
viewed and  downloaded  from  Bunisha’s  
website  www.bunisha.com at no fee through 
the following link
https://www.bunisha.com/notice/show/
YK9rMgyGMMGEW36O
No. of tenders: 2
Closing date: 7th July 2021, 10:00 AM and 
12:00PM
Enquiries  can  be  made  via  email  address  
tenders@bunisha.com

TENDER NOTICES
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https://www.bunisha.com/notice/show/Gql7zsfsD5f7xMGy 
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MINISTRY OF INDUSTRIALIZATION 
AND ENTERPRISE DEVELOPMENT

NEW KENYA PLANTERS
CO-OPERATIVE UNION

KENYA FILM 
CLASSIFICATION BOARD

KENYA NATIONAL
 HIGHWAY AUTHORITY

INVITATION TO TENDER

INVITATION TO TENDER

INVITATION TO TENDER

INVITATION TO TENDER

Ministry Of Industrialization and Enterprise 
Development invites  applications from 
eligible interested service providers for 
provision of security and guard services and 
Professional cleaning services.
The  detailed  tender  documents  can  be  
viewed and  downloaded  from  Bunisha’s  
website  www.bunisha.com at no fee through 
the folloing link
https://www.bunisha.com/notice/
show/6MezoVjWr3ZnXaTl
No. of tenders: 2
Closing date:  13th July 2021, 10:00AM 
Enquiries  can  be  made  via  email  address  
tenders@bunisha.com

Kenya National Highway Authority invites 
applications from eligible interested 
suppliers for consultancy services for the 
implementation monitoring of resettlement 
action plan for upgrading of modogashe -wajir 
road section and provision of related socio-
economic infrastructure
The  detailed  tender  documents  can  be  
viewed and  downloaded  from  Bunisha’s  
website  www.bunisha.com at no fee through 
the following link
https://www.bunisha.com/notice/
show/39AxZYz0Zy63dLVl
No. of tenders: 2
Closing date: 14th July 2021, 11:00AM
Enquiries  can  be  made  via  email  address  
tenders@bunisha.com

Kenya Film Classification Board invites 
sealed tenders from eligible and qualified 
consultants for provision of public relations 
consultancy services.

No. of tenders: 1
Closing date: 7th July 2021, 11:00 AM
Enquiries  can  be  made  via  email  address  
tenders@bunisha.com

New Kenya Planters Co-Operative Union 
invites applictions  from eligible candidates 
for tender- provision of security and 
guard services and provision of property 
management services.
The  detailed  tender  documents  can  be  
viewed and  downloaded  from  Bunisha’s  
website  www.bunisha.com at no fee through 
the following link
https://www.bunisha.com/notice/show/
Ok1apfkzx8L4IgW0
No. of tenders: 2
Closing date: 2nd July 2021, 11:00 AM 
Enquiries  can  be  made  via  email  address  
tenders@bunisha.com

TENDER NOTICES

https://www.bunisha.com/notice/show/39AxZYz0Zy63dLVl 
https://www.bunisha.com/notice/show/39AxZYz0Zy63dLVl 
https://www.bunisha.com/notice/show/Ok1apfkzx8L4IgW0 
https://www.bunisha.com/notice/show/Ok1apfkzx8L4IgW0 
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Have you renewed your NCA certificate?
Every contractor needs NCA approval 
to work in Kenya. This ensures that only 
competent builders are allowed to work in 
the country. Renewal is done annually at the 
end of a budget year (June 30th)
Documents for NCA Certificate Renewal

 ɂ Academic certificates and testimonials for 
all qualified directors.

 ɂ CR12.
 ɂ Certified copy of the current business 

license.
 ɂ For Electrical engineers, you need a 

Certificate from the Energy and Petroleum 
Regulatory Authority

 ɂ Copy of company registration certificate 
– Certificate of Registration/Certificate of 
Incorporation.

 ɂ Three years audited accounts and other 
relevant financial information.

 ɂ Certified copies proving ownership of 
assets.

 ɂ KRA tax compliance certificate.
 ɂ Contractors association membership 

certificate.
 How to renew your NCA Certificate

1 Visit the NCA website: www.nca.go.ke

2 Click on the ‘Portals’ tab and then click on 
‘Renewal of Contractors’, which will take 

you to the ‘Renewal of Practicing License’ – 
the NCA portal for licence renewal.

3 Log into your account with your ID/
Passport Number and Password.

If you don't have an account, click 
on ‘Register’ and fill in the requested 

NCA Accreditation 
Process

information in each field.

4 Once inside the portal, click on the 
‘Renewals’ tab and then click on 

‘Renewal of Practicing License’. Enter your 
registration number and then click on ‘Load 
Licences’.
Click on ‘Proceed’ and fill in the required 
information, upload all the required 
documents and then click submit.

5Once you submit the online renewal 
application, you will receive an invoice in 

your email. The invoice will indicate renewal 
fees and the mode of payment.
A message will also be sent to the mobile 
number you are using to register. 

6 After making your payment, key in the 
bank slip or M-Pesa transaction number.

7 Once this step is completed and verified, 
the NCA Certificate and Annual Practicing 

License will automatically generate your 
online account.

To Note
The NCA renewal fees range between 
Sh2,500 and Sh30,000.

TENDER TIPS



Let’s assist you in the 
renewal of  your NCA 
certificate.

A FEW DAYS LEFT TO THE 
30TH OF JUNE DEADLINE. 

CALL US ON:
0704 003 003
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FINTECH NEWS

Facebook Announces 
WhatsApp Shops and 
other e-commerce 
Updates

Koa Britam Partnership Set to Offer 
Customers Low-Risk Investment 
Opportunities

Facebook Inc has been aggressively pushing into the 
eCommerce space. 
With 300 million monthly Shops visitors and about 

1.2 million monthly active Shops on Instagram and 
Facebook, there is no reason why the WhatsApp shops 
won't be a success. They are also set on testing an 
artificial intelligence tool called 'visual search' that will 
allow users on Instagram to click on items and find 
similar products in shops, according to Zuckerberg who 
was speaking in a live audio room on Facebook.

Koa, an app-based platform that helps 
you save and grow your money at the 
tap of a button, has partnered with 

Britam Asset Managers to offer customers 
access to low-risk investment opportunities.

This partnership is the first of its kind 
in the market of a Digital Independent 
Financial Advisors (IFA) agreement. IFAs are 
professionals who offer independent advice 
on financial matters to their clients and 
recommend suitable financial products.

The Koa app makes it easy for customers 
to start their savings and investment journey 
with the Britam Money Market Fund in under 
2 minutes. Through the partnership, Koa 
users can begin saving with as little as Ksh100 
and watch their money grow and multiply 
with Britam's Money Market Fund.     IM
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The New M-Pesa App and What 
it Means for Businesses. 

Convenience is one of the key things 
all entrepreneurs value. You want to 
pay bills, receive payments and your 

spending summary at a click of a button. That 
is precisely what the Safaricom Mpesa app 
offers. 
They have integrated frequently-used services 
from third-party providers into the app. This 
makes it simple for you to make payments for 
goods and services. You can also send money 
to more than one recipient in one transaction 
and allows you to have your QR code on the 
platform to receive funds from your clients. 
With a million downloads in its beta stage, 
the app is set to be a game-changer in the 
country's fintech sector.
What's more, they are calling on fintech 
companies that support products and services 
to businesses to publish their apps within the 
M-Pesa Business app. So if you are a fintech 
company, get listed there.  

FINTECH NEWS

I AM EVELYNE WANGUI 
An Expert In Company 

Registration

For COMPANY REGISTRATIONS,
contact me on 
0722 117 105
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Backhoe Loader For 
Hire @KSh 4,000/hour
Operator @KSh 1,000
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